pplication for RV Dealer Membership

Application is hereby made for membership in the
Wisconsin Automobile & Truck Dealers Association by:

DATE: DEALER LICENSE NUMBER:
DEALERSHIP:

ADDRESS:

CITY: ZIP: COUNTY:
PHONE: FAX:

E-MAIL: WEBSITE:

INDIVIDUAL AUTHORIZED TO REPRESENT DEALERSHIP:

Dealership is franchised to sell:

1. 2. 3. 4. 5.
ldo [ donot [ sell trucks 16,000 Ibs. GVW or over.
MEMBERSHIP DUES
#NC & Truck Sales + # UC & Truck Sales = TOTAL ANNUAL UNIT SALES
+ =

$400.00 + X 1.40 ) = ANNUALDUES: $
Base Dues # of Units $ Per Unit

Prorated Dues from to June 30.......cccviiiiiiir $

(DATE)

TOTAL AMOUNT DUE: ...ttt e e $

The undersigned, a licensed dealer of Motor Vehicles in Wisconsin, hereby tenders this
application and check for payment of membership in the Wisconsin Automobile & Truck
Dealers Association membership year commencing July 1 and ending June 30, and does
hereby accept and agree to abide by the Certificate of Incorporation, the Bylaws and such
standards and practices as are properly adopted by the Association.

(Authorized Signature)

@ Wisconsin Automobile & Truck

Dealers Association
P. O. Box 5345 ¢ Madison, WI 53705 e 608-251-5577 e FAX: 608-251-4379




ATDA

The Dealer s Answer Place

Through recent lobbying efforts, WATDA ...

B Insured the retention of the trade in credit for sales tax purposes.
B Passed legislation which requires permanent brand on titles for rebuilt salvage vehicles.

B Worked with DMV to allow dealers to inspect VIN numbers in place of using law
enforcement agencies on out of state titles.

WATDA has informed dealers on such topics as. ..

B How to correctly dispose of used oil.
B How to handle vehicle damage disclosure.
B State audits on the use of independent contractors as drivers.

B A State Supreme Court Ruling holding sellers of used products strictly liable for injuries
caused by product defects.

B Correct employee hiring procedures.

In addition, WATDA provides. ..

B Two Staff Attorneys for legal advice to members.

B Endorsed Programs beneficial to members such as:

m Hospital insurance m  Competitive telephone service
m  Surety Bond m Cafeteria Plan to save payroll tax dollars
m  Vehicle sales analysis reports m Property, Casualty, and Workers Comp. Insurance

B Seminars for dealers to help you stay out of trouble selling and servicing vehicles.

B An electronic Reference Manual that has become known in the trade as The Dealers
Bible. It is filled with legal and practical information for operating a dealership.

B WATDA Services, Inc. Forms program insures that you receive legally approved stock
and custom forms.



